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ƛƴǎƛŘŜ  

5ŜŎŜƳōŜǊ нлмо 

vǳŀǊǘŜǊƭȅ WƻǳǊƴŀƭ ƻŦ CƛƴŀƴŎƛŀƭ tƭŀƴƴƛƴƎ ϧ {ŜǊǾƛŎŜǎ           
/ƻƴƴŜŎǝƻƴ 

¢ƻƳ ¢ŀƭƪǎ 

LƴǎǳǊŀƴŎŜ bŜǿǎ 

IƻƳŜ ŦƻǊ ǘƘŜ IƻƭƛŘŀȅǎ 

hƴƭƛƴŜ aƻǊǘƎŀƎŜ !ǇǇǎ 

First State Bank Nebraska is excited to 
announce that Mobile Deposit is now 
available!   Customers can now deposit 
checks into their FSBN bank accounts 
from their smartphones.   

It is easy and convenient to deposit 
checks.  

1. Login to your First State Bank 
Nebraska mobile app, click on 
Deposit at the bottom of your 
screen (top of your screen for 
Android devices). Then click New 

Deposit.  

2. Select the account of which you 
wish to deposit the check, enter the 
amount of the check to be 

deposited and then click Continue. 

3. Take a picture of the front of your 
check. Make sure to place the 
check on a contrasting background 
and that all four corners of your 
check are visible. 

4. Review your check image. Make 
sure the image is clear and once 
again all four corners are visible. If 
not, select Retake. 

5. Take a picture of the back of your 
check. Make sure to place the 
check on a contrasting background 
and that all four corners of your 
check are visible. 

6. Review your check image. Make 
sure the image is clear and once 
again all four corners are visible. If 
not, select Retake. 

7. Confirm the details of your 
deposit. Verify the account and 
check amount. If all is correct then 
hit Yes, and continue, if not, then hit 

No and begin again. 

8. Deposit Pending. Your deposit will 
show as pending until posted to 
your account. If deposit is not 
pending, the check is not 
deposited, and you will have 
received an error message 
explaining why. 

9. Review Check Status. In your app, 
click on Deposits, View Deposit 
History. This will display deposited 
checks with the date and amount. 
Click on the date/check amount to 
see additional information. 

If you make a deposit via Mobile 
Deposit before 5:00 p.m. on a business 
day the bank is open, your funds will be 
available the following business day. 
However, if you make a deposit via 
Mobile Deposit after 5:00 p.m. or on a 
day the bank is not open, the deposit is 
considered made on the next business 
day the bank is open. Funds will be 
available on the business day that 
follows the day of deposit. 

Mobile Deposit is very user-
friendly.  Doing the following will 
help to ensure that your mobile 
deposits are accepted and your 
deposits are accurately posted:  

¶ Flatten folded or crumpled 
checks before taking your 
photos  

¶ Take the photos of your 
checks in a well-lit area 

¶ Place the check on a solid 
contrasting background 
before taking the photo 

¶ Make sure that entire check 
image is visible (including all 
four corners) and in focus 
before submitting your 
deposit  

¶ The check cannot be blurry 
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First Stateôs Wellness Committee 
nominated Valerie Rohde and Shari 
Tuttle for  WorkWellôs Leadership and 
Individual awards, respectively.  
WorkWell is the worksite wellness 
division of the Nebraska Safety 
Council. These awards recognize 
individuals who have made significant 
contributions to personal health or the 
health of others.  

 
Both Valerie and Shari serve on First 
Stateôs wellness  committee. Valerie 
is the editor of the companyôs 
monthly internal wellness newsletter 
and helps organize the Wellness 
Committeeôs activities. Shari has 
made significant changes in her 
lifestyle to facilitate good health and 
also helps organize the Wellness 
Committeeôs activities.  
 
The award was very competitive and 
while other nominees were selected 
for the awards, First State and its 
employees are proud of Valerie and 
Shariôs leadership and grateful for 
their service on the Wellness 
Committee. 

First State Cookbook 

Pre-heat your ovens, the First State 
Cookbooks have arrived!!  First State 
employees compiled their favorite 
recipes into a First State cookbook 
with over 750 recipes.   
 
The cost is $12 per book and 
proceeds from each branch will go to 
a local charity chosen by the 
employees at that branch.  The 
cookbooks make excellent gifts and 
have several great recipes for holiday 
baking.   

Wellness Nominations 

 

Happy Holidays! 

The holiday season is here and another year 
is coming to a close.  We have seen 
tremendous activity within our bank, 
insurance agency and realty and financial 
companies.  I am proud of all of our 
employeesô hard work and efforts in making 
it another successful year.  I am grateful for 
the support of our communities, customers 
and friends.    

It is important to our First State Family that 
we continue to give back to our 
communities.  This year, a team of 
employees worked together to create our 
first-ever First State cookbook.  All of the 
proceeds from this cookbook are being 
donated to various local charities and 
foundations.   

We are also going to continue our tradition 
of donating to charities and foundations 
chosen by our employees in lieu of having a 
formal Christmas party.  We have been 
doing this for a few years now and our 
cumulative donations add up to over $6,000 
going back to our communities each 
year.  And throughout the year we donate 
funds, donate time and sometimes our 
branches even serve as collection or drop-
off sites for local drives.   This year we 
donated more than $100,000 back to our 
communities.  

We are incredibly grateful to enjoy the 
freedoms and privileges that our country has 
to offer.  Nebraska truly is the ñgood lifeò and 
we are thankful that Nebraska continues to 
be sheltered from some of the economic 
downturns that other states have endured 
over the last several years.   

Thank you for your support and friendship!  

 
Tom Damkroger, CEO 

 

Home for the Holidays: News from FSR  

Pictured (L to R): Valerie Rohde, 

Hickman; Shari Tuttle, Lincoln 

Operations 

your stove top (not to be left 
unattended!) for that cozy, holiday 
aroma. 

 
3. Decorate your outdoor bushes 
with white net lighting for a soft 
evening glow. 

 
4. Keep all pathways clear of snow 
for easy access. 

 
5. Consider having a photo album 
that highlights some photos of 
your property throughout the 
various seasons.  

 
With just a few simple steps, selling 
your home during the holidays can be 
a pleasant experience! 

Thinking of selling your home over the 
holidays but not sure if it is the most ideal 
time for buyers?  
 
While curb-appeal may not be at its finest, 
with a few understated decorations both 
outside and inside the home, it will 
emphasize the coziness factor of your 
home! 
 
Don't: 
 
1. Use garish decorations on your front 
lawn, such as giant blow-up snow 
globes or light-up your home in a 
Christmas Vacation/Griswold fashion.  
 

2. Feel the need to cover every available 
surface with every holiday bric-a-brac 
you ever ownedðthe less clutter, the 
more the buyer can envision their own 
aesthetic tastes. 

 
Do: 
 
1. Keep the focus on areas such as the 
front door, the fireplace/hearth or the 
kitchen/dining room table.  

 
2. Consider using fresh garland for 
wreaths or heating up cinnamon, 
nutmeg and orange slices in water on 
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First State Bank Nebraska can help you with your mortgage loan 
needs.  If you would like information on our mortgage rates, visit our 
website at www.1fsb.com and click on ñFind the Right Mortgage 
Loan.ò  You can apply online from the convenience of your home or 
office any time of the day.    
 
First State Bank Nebraska also has a mobile site for delivering rates 
on an optimized site for smart phones.  Use your smart phone to go to 
our site and click on the mortgage link.  The site will recognize your 
smart phone as a mobile device and you will be automatically directed 
to the mobile site.   
 
You can also use this QR code for the site:  
 
 
If you are looking for a particular rate, be sure to sign up for Rate 
Watch.  This is a great service the bank offers so you can receive 
rates on a regular basis ï you can choose daily, weekly or monthly 
frequencies.  You can even request to be notified when a rate hits a 
target rate.   
 
If you have any questions on rates, terms or completing an 
application, be sure to contact the bankôs Retail Mortgage Department 
at 402-858-1776 or mortgageloans@1fsb.com.   

Youôve probably seen the ads on your televi-

sion, companies selling auto insurance di-

rectly to the consumer on the internet.  

Seems easy, right? But where do you go if 

there is an issue? 

First State Insurance Agency and its agents 

make customer service our #1 priority.  We 

want to advise you on the best products to fit 

your needs, because not every customer is 

the same.  Our agents have numerous years 

of experience and expertise with a wide 

range of insurance products whether it be for 

your auto, home, farm, business, crop, life, 

or health insurance. 

First State Insurance Agents are also readily 

accessible any time of the day to address 

any claims situation.  We will be there to 

walk you through the process, and answer 

any questions you might have as the claim is 

being resolved. 

As an independent agency, First State Insur-

ance works with several different insurance 

companies.  If you see a significant increase 

in your premium, or would just like to check 

rates with different carriers, we have a num-

ber of different options, and would be happy 

to run alternate quotes for you to compare 

with your current coverage. 

Just a reminder, as winter weather ap-

proaches, First State Insurance wanted to 

pass along a few tips for the season: 

-Be sure to unhook all hoses from faucets 

and hydrants to prevent pipes from freezing 

Apply for your next home loan . . . From 

home 

-If youôre going to be gone for an extend-

ed holiday vacation; turn off your water to 

prevent any unexpected water leaks, 

check your thermostat, and arrange for a 

neighbor to check on your home while 

you are gone.  Also, give them our con-

tact information in case there is a claim 

situation while you are away. 

-Winterize and drain your sprinkler system 

to prevent water lines from freezing and 

breaking 

-Have your chimney inspected and 

cleaned prior to using your fireplace 

First State Insurance—Handling All Your Insurance Needs 

-Add blankets and a survival kit to your vehi-

cles in case you are stranded in the extreme 

cold 

-Give yourself a little extra time to get to your 

holiday destinations, and keep an eye on the 

weather as conditions can change quickly. 

-Please remember to buckle up and put your 

cell phone down until youôve stopped driving. 

 

First State Insurance Agency would like 

to wish everyone a safe and happy holi-

day season! 

Our board has approved the promotion of Jerry 

Lentfer to President.  Jerry will succeed Jeff 

Krejci, who has taken a new position.   

 

Jerry has been with the bank for nine years and 

his leadership has greatly contributed to the 

growth and innovation of our bank.  Jerry will 

continue to manage our loan portfolio.   

 

Congratulations, Jerry!!  

http://www.1fsb.com
mailto:mortgageloans@1fsb.com
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Passive investment management may 

be the Rodney Dangerfield of financial 

strategies – it gets no respect.  Active 

investment strategies have had the 

spotlight so long, some investors may 

be surprised to find there is an 

alternative to stock picking, market 

timing and other faster-paced, more 

glamorous methods.   

 

Active investment management uses 

research, investigation and analysis to 

select investments that the selector 

believes will outperform the general 

market indexes.  Passive investment 

management invests in broad market 

sectors and accepts the average returns 

those sectors produce.   

 

The research, investigation and analysis 

inherent in active investment 

management come at a cost.  Active 

management usually results in higher 

turnover within the portfolio, 

potentially generating trading costs, 

commissions and taxes.  Those costs 

should be calculated against the higher 

gains that active investing may have 

over a passive strategy; in other words, 

is the potential for additional gain 

worth the near-certainty of additional 

cost.  

 

Passive investing seeks to take some of 

the prognostication out of the 

investment process, as well as the 

possible emotional impact.  Daily 

evaluation and re-evaluation of 

investments can cause you to overlook 

more subtle trends and to lose sight of 

your personal big picture.  It’s easy to 

*The investments purchased or sold through First State Bank and First State Financial Services are not insured by the FDIC, are not deposits or otherwise obligations of, or guaranteed 

by First State Bank and are subject to investments risks including the possible loss of principal. Securities offered through Securities America, Inc., Member FINRA/SIPC. Rich Rimel, 

Jeremy Mumm and Randy Trost, Registered Representatives.  Advisory services offered through Securities America Advisors, Inc. Rich Rimel, Jeremy Mumm and Randy Trost, 

Investment Advisor Representatives.  First State Financial Services, First State Bank Nebraska, and Securities America are not affiliated. 

get caught up in the next great 

investment pick or strategy.  Ignoring 

the hype in favor of the buy-and-hold 

tactic may help keep your portfolio on 

course.   

 

Passive investment management does 

not, however, mean purchasing 

investments and then ignoring them.  

Your portfolio will need to be 

rebalanced periodically to make sure 

those sectors performing better than 

expected don’t become too great a share 

of your invested assets.  Changes in your 

personal life – marriage, children, 

divorce, death of a spouse – may also 

necessitate changes to your investment 

plan.   

 

Neither does it mean foregoing the 

assistance of an investment professional 

or financial advisory team. These 

professionals can help you determine 

your investment goals, the amount of 

money needed to reach them and the 

best strategies for accumulating that 

money.  They can play an important 

role in keeping you on the right course, 

especially when deviating becomes most 

tempting.   

 

All investments involve risk, whether 

selected as part of an active strategy or a 

passive one.  Passive investing does not 

“loss-proof” your portfolio.  On the flip 

side, past success is not indicative of 

future performance, as active-style 
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#ÅÎÔÅÎÎÉÁÌ #ÅÌÅÂÒÁÔÉÏÎÓ 
Watch for FSB Centennial Celebrations in your 
area. Everyone is welcome to join the party!  We 
hope to see you there. 

August 9 

TBD 

TBD 

July 14 

TBD 

August 17 

July 27 

TBD 

August 3 - 4 

This Fall 

(ÁÌÌÁÍȟ /ÌÄ #ÈÅÎÅÙȟ 7ÁÖÅÒÌÙȟ ÁÎÄ 7ÉÌÂÅÒ ÈÁÄ 
ÔÈÅÉÒ ÃÅÌÅÂÒÁÔÉÏÎÓ ÉÎ -ÁÙ ÁÎÄ *ÕÎÅȢ 

*The investments purchased or sold through First State Bank Nebraska and First State Financial Services are not insured by the FDIC, are not deposits or otherwise obligations of, or 

guaranteed by First State Bank Nebraska and are subject to investments risks including the possible loss of principal. Securities offered through Securities America, Inc., Member FINRA/

SIPC. Rich Rimel, Jeremy Mumm and Randy Trost, Registered Representatives.  Advisory services offered through Securities America Advisors, Inc. Rich Rimel, Jeremy Mumm and Randy 

Trost, Investment Advisor Representatives.  First State Financial Services, First State Bank Nebraska, and Securities America are not affiliated. Written by Securities America.  

you make it clear to your 

financial professional what you 

want to be remembered for. No 

one is a fan of talking about 

death, but by making your 

wishes and wants completely 

clear, your financial professional 

will be able to assist you with 

your estate planning needs.  By 

informing them what charities or 

causes you want to benefit after 

youôre gone (if any), theyôll be 

able to plan more clearly. 

Oftentimes things are left unsaid 

during retirement and a personôs 

estate doesnôt always get 

distributed the way they would 

have wanted.  

 

As a rule of thumb, you should 

remember communication is the most 

important aspect of retirement and 

estate planning. Always communicate 

your full wishes to your financial 

professional, even the ones you may 

think arenôt as important. 

 

The increased communication will 

mean that nothing is left unsaid, and in 

your process, your financial 

professional will get to know you better 

and understand your wishes fully as 

they help you make important financial 

decisions.  

 

The First State Financial Services 

team  can help with your retirement 

planning and financial service needs:   

 

¶ Jeremy Mumm (402) 858-1717 

¶ Rich Rimel (402) 432-7658 

¶ Randy Trost (402) 720-7708 

Communicating with a Financial Professional 
"Å ÃÅÒÔÁÉÎ ÙÏÕÒ ǢÎÁÎÃÉÁÌ ÐÒÏÆÅÓÓÉÏÎÁÌ ÉÓ ÁÓËÉÎÇ ÔÈÅ ÒÉÇÈÔ ÑÕÅÓÔÉÏÎÓȢ 

most during retirement. Often, 

they assume that golf and 

traveling will take up the bulk of 

your time. While thatôs often an 

accurate prediction, itôs also 

sometimes too simple. Give 

them a long list of things you 

want to do in retirement so 

theyôll be able to understand 

what you plan on doing in the 

future. In the process, theyôll get 

to know you better as a person. 

Your Passion – What did you enjoy 

about your lifeôs work? What did 

you enjoy doing the most? And 

what kind of activities will you 

participate in besides the 

leisurely ones? If you spent 

your entire life working this 

hard, then the chances are 

good that golfing and traveling 

wonôt necessarily fill that empty 

space that used to be occupied 

by long days at work.  Make it 

clear what other activities you 

plan on participating in, whether 

that be a job or volunteer work.  

Your Legacy – Itôs essential that 

 

Financial professionals are generally 

perceived to be more concerned with 

the fiscal side of your plans, especially 

when it comes to retirement. And 

making sure you have a comfortable 

savings to retire on, and enough to 

continue living the same lifestyle, are 

two extremely important things they do 

their best to help you achieve. But itôs a 

deeper knowledge and understanding of 

you as a client that helps them truly 

succeed. 

 

In fact, in order for them to truly know 

you as a person, a friend, and a client, 

they need to be asking the right 

questions and you need to be sharing 

with them more than just the bottom 

line.  

 

These are just a few of the most 

important things to share with your 

financial professional when you meet to 

discuss your retirement: 

 

Activities – Inform your financial 

professional what activities you 

plan on participating in the 


